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T h i s Bul l e t i n is pu b l i s h e d s e m i m o n t h l y b y t h e
N a t i o n a l As s o c i a t i o n of Co st A c c o u n t a n t s ,
3 8 5 M a d i s o n A v e n u e , N e w Y o r k Ci t y

Th e George Washington, crack Chesapeake and Obio Flier, pulling out of It - bin gton, D. C.,
bound for Cincinnati, Louiseale and points west

COMPTOMETERSkeepC&0figureworkonfastschedule
• T h e Chesapeake and Ohio Railway
Company has long been recognized as
one of the most efficiently managed
ra ilroa ds in the United Sta tes a nd this
efficiency applies to C & O figu re -work
methods a s we ll a s to the more o bviou s
phases of this company's activities.
For 26 years, the Comptometer has
played a major role in C & O figure work met hods . . . k e pt C & O figure work on fast schedules. In the entire
C & O orga nization, a total of 165
Comptometers (inclu ding 71 Electric
Model K machines) are used on such
va ried work a s checking mu ltiplica tions
which represent the ba sis of this roa d's

proportion on interline settlement
sheets, dividing passenger mileage
sheets, making extensions for the issuance of sta tement of differences and
corrections, verification of both interline and local passenger accounts and
freight wa ybil ls; a l so in h a ndling other
miscellaneous figure -work where speed
and accu ra cy a re essential.
Comptometers a re a l so u sed for zo ne
revision, auditing over - charge claims,
payrolls, bills, vouchers and car accou nting.
C & O officia ls report complete sa tisfa ction with Comptometer machines a nd
methods.

Comptometer Bureau of C & O's Auditor of Revenues at Richmond, Va. The work handled
on this Comptometer "ba t t e ry" includes addit ion, substraction, multiplication and division.
The Shaw - Walker Desks shown here are specally designed for Comptometer use.

• A Comptometer representa tive will gla dly
demonstrate (in your office, on your job)
how Comptometer methods can save your
concern's time a nd money. Telephone your
local Comptometer office, or write direct to
Felt & Ta rra nt Mfg. Co., 1715 N. Paulina
St., Chicago, Ill.

COMPTOMETER
The Electric Model K Comptometer

Reg. U . S. Pat. Off.

OUR OPEN FORUM
This section of the Bulletin is available to all for the informal discussion of technical matters of interest to our members. Included
here will be comments on articles in Section I, ideas and suggestions
arising out of these articles, and other correspondence in which our
members are likely to be interested. The ideas expressed will be
those of the individual correspondents, and all shades of opinion will
be welcomed to the extent that the ideas expressed are constructive
and of general interest.

FINISHED STOCK STORAGE IN A HOSIERY MILL
Editor, N. A. C. A. Bulletin:
I was very much interested in the question and replies regarding the
handling of finished stock storage costs which appeared in the Questions and
Answers section of the Bulletin for September 1. My own viewpoint on the
handling of these costs is outlined below.
If the manufacturing department keeps a normal working inventory in
the shipping department for the convenience of filling orders promptly and
if this inventory is maintained at varying quantities during the year to meet
the demands of seasonal sales, then it seems proper that the cost of storage
should be charged to warehousing expense, a sub - classification of selling
expense. As long as the inventory supply is within sales requirements, the
above conventional method of charging selling expenses for warehousing
storage is in order. If a budget of sales is prepared and approved by the
sales department, the establishment of the inventories by sizes, colors, styles,
etc., can be computed. If a budget is not prepared in the approved manner,
it is then advisable for management to establish approximates based upon
past experience, sales trends, economic conditions, etc., in order to avoid
production over or under the requirements.
The question doesn't state whether or not the manufacturing of hosiery
is consistent with sales demands. If the finished stock storage referred to is
a cost incident to an abnormally large production. program which was undertaken to obtain low manufacturing costs, then it is apparent that the usual
method of charging these added storage costs to selling expense is wrong.
In such cases, the manufacturing department should assume the burden because they obtained the benefits.
One of the members who replied to the question advised that the account
charged was not of such importance that they must be consistent in the matter, that is, always charge either manufacturing or always charge selling
with these storage costs. Such a method may not be objectionable from an
accounting viewpoint, but it is apt to stir the wrath of the sales executives
if these abnormal storage costs are included as sales expenses when they were
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incurred to decrease production expenses, especially if each is operating
on a bonus for efficiency. In this case it might be better to be right than
to be consistent.
P. B. BECK,
New York Chapter.

QU E S T I ON S AN D ANS WE RS
The Research and Service Department at National Headquarters
conducts a Question and Answer Service for the benefit of N. A. C. A.
members. Practical accounting questions which cannot be answered
from our research files are submitted to a number of our members for
answer. The replies with names deleted are transmitted to the
original inquirer. In this section of the Bulletin will be published such
of these questions and answers as appear to be of general interest
to our members and worthy of their consideration.

APPLYING SHIPPING, SELLING AND ADMINISTRATIvE EXPENSE
T o COMPLETED UNITS PURCHASED OUTSIDE
Question: We are manufacturers of machine tools. When selling machine tools, frequently it is necessary to purchase equipment such as fixtures,
auxiliary heads, and tools from some outside source to ship with the machine
in order that the customer may receive a complete manufacturing unit.
Would you add the same rate of shipping, selling, and administrative expense on such equipment purchased outside as is added onto equipment manufactured in our own plant?

Answer No.1: In this question, I assume the underlying thought to be the
determination of the selling price. As a general rule, I would say that no
shipping, selling and administrative expenses should be added to fixtures,
tools, or any additional attachments purchased outside which do not constitute a part of the base machine. In the ordinary run of events, such additions do not and should not serve as an inducement for sales, since the
purpose of the sales department of any concern is to "boost" the machine
being manufactured in the plant. Such attachments are bought for the
convenience of the customer and the customer should be charged with the list
price for attachments only. The customer can purchase these extras elsewhere if he chooses. It is the usual practice for the manufacturer to purchase these things on a jobbers' discount basis (trade discount) so that
the amount of the discount will be the amount of profit gained, since, as I
have stated, the customer is charged with the list price. However, the
customer may also be charged for the cost arising out of the manufacturer's
own labor in attaching these things to the machine sold, such as face plates

166

October 1, 1938

N. A. C. A. Bulletin

on lathes, lathe tools, chucks, etc. If the purchased parts constitute an
important part of the base machine, then the same rate of shipping, selling,
and administrative expenses should be added on such equipment manufactured
in the plant.
Answer No. 2: We believe that you should apply the same rate of shipping, selling, and administrative expense to the finished product regardless
of whether or not some auxiliary equipment was purchased. In selling
the machine, your customer might want a certain type of auxiliary equipment, but you know that some other type will work better on your machine;
consequently you have to sell that point to your customer. We believe
that selling auxiliary equipment requires as much effort and expense as any
of the manufactured parts. We assume from the question that there was
a thought that a lower rate should be charged for purchased auxiliary equipment, an assumption to which we cannot agree.
Answer No. 3: The answer to the above question is "Yes." First: Assume two identical articles are to be shipped. One is our own product, the
other due to customer's requirements purchased outside. To us, there seems
no logical reason to expect any difference in the costs of packing. Second:
The sale of a purchased fixture, auxiliary head or special tools to ship with
a machine is seldom made without some sales effort. Then considerable
extra expense occurs in adapting these to our machine.

Recent Additions to Our Research Library
INTERMEDIATE ACCOUNTING (Second Edition). Jacob B. Taylor
and Hermann C. Miller. McGraw -Hill Book Co., 330 W . 42nd St.,
New York, N. Y. 1938. xvi, 667 pp. $4.00.
TEXT ILE COSTING. Jeremiah Lockwood and A. D. Maxwell. The
Textile Foundation, Inc., Commerce Bldg., Washington, D. C. 1938.
xiv, 282 pp. $2.00.
TRADE ASSOCIATIONS IN LAW AND BUSINESS. Benjamin S.
Kirsh (In Collaboration with Roland S. Shapiro). Central Book Co.,
245 Broadway, N. Y. 399 pp. $5.00.
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Notes
In view of the discussion during the Thursday afternoon session of the
Chicago Convention of the effect of the Robinson -Patman Act on the granting of cumulative quantity discounts, members will be interested in the findings of the Federal Trade Commission in the case of the Master Lock
Company. This company was ordered to cease and desist from the practice
of granting customers whose annual purchases were in excess of $10,000
a 5 per cent discount not granted customers whose annual purchases were
less than that amount. In connection with its cease and desist order, the
Commission stated:
/c

"The additional discount of 50 offered by the respondent to customers
whose annual purchases generally exceeded $10,000 was apparently predicated
on the belief that the orders received from this customer group were both
larger and fewer in number, in proportion to their purchases, and therefore
cost the respondent less per dollar of sales to bill, pack, and ship, than the
orders received from customers whose annual purchases usually amounted
to less than $10,000. This belief, however, is frequently not supported by
the facts. On the contrary, not only do customers in the last named group
frequently place a smaller percentage of orders amounting to less than $5
each than do the customers allowed the additional discounts, but they frequently also place a larger percentage of orders exceeding $100 each than
do customers accorded additional discounts. Furthermore, the average size
of the individual order received by sellers from customers granted an extra
discount is frequently less than the average size of the individual order received from customers not granted that discount.
"Aside from differences in methods of sale and delivery, savings in the
cost of serving diffe4ei4t• customers result from the differences in the size
of the orders placed by such customers, irrespective of their aggregate purchases for a given period of time. Large orders are usually assembled,
priced, packed, billed and delivered at a lower cost per dollar of sales than
small orders. In the instant case there is no evidence that the respondent
employed different methods of sale and delivery in serving the customers not
accorded the 5% discount than it used in serving those receiving the said
discount, nor that it cost the respondent less per dollar of sales to make
shipments to the first named group than to the group last named."
The Committee on Federal Taxation of the American Institute of Accountants of which Victor H. Stempf is Chairman, has recently issued a
report dealing with "Proposed Changes in the Federal Revenue Law."
Members will be particularly interested in a summary of major proposals
on the first page of the report:
"1. The creation of a qualified non - partisan commission to determine a
permanent policy of Federal taxation will stimulate business.
2. To equalize the tax burden, particularly between normally steady
incomes and violently fluctuating earnings, the general principle of
carrying forward losses should be restored.
3. Consolidated returns should be made mandatory, and as a corollary
the taxation of inter- coprorate dividends should be repealed.
4. The principle of the undistributed profits tax should be discarded.
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5. If retained, the capital -stock tax should provide for annual redeclarations, and the excess - profits tax should exclude capital gains and
losses.
6. Capital gains and losses should be segregated, taxed independently at
a flat moderate rate, without distinction between short -term and longterm holdings, and with a carry -over of capital net losses.
7. The provisions governing the last -in, first -out inventory method
should be broadened.
8. The time for filing Federal income tax returns should be fixed at the
fifteenth day of the fourth month following the close of the taxable
year."

*

The above proposals with other recommendations of the Committee are discussed in detail in this 53 -page report.
The 1938 Office Management Conference of the American Management
Congress will be held at the Hotel Pennsylvania, New York City, on October
5 and 6. Sessions will be held both morning and afternoon of these two
days with a luncheon meeting on Wednesday noon, October 5, at which
Major L. Urwick of Urwick, Orr & Partners, London, will speak. The
sessions will be devoted to consideration of the following topics:
Significant Developments in Office Management.
The Human Element in Office Management.
Practical Office Methods.
How to Make Advanced Practices Effective.
The Policyholders Service Bureau of the Metropolitan Life Insurance
Company, 1 Madison Ave., New York City, has recently issued a report
dealing with "Centralized Control of Tax Work in Business Organizations."
The report is based on information provided by 34 companies engaged in
many lines of business, and deals with the extent to which tax work is centralized in these companies and the organization of the centralized tax department. Copies are available without charge from the above address.
A member of the Institute of Cost and Works Accountants to England is
interested in learning of N. A. C. A. members who will be willing to engage
in regular correspondence with him. The young man is interested in corresponding on general topics chiefly with `occasional resorts to shop talk
and an exchange of views and experiences on costing." Members interested
should write National Headquarters.
One of our members is anxious to secure copies of Section I of the

Bulletin for February 1, 1922 and for December 1, 1931, both of which
are now out of print. Members who can supply either of these Bulletins
are requested to send them to National Headquarters, 385 Madison Avenue,
New York, N. Y.
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CURRE NT COS T LITERATURE
This listing, published on the first of each month, contains all the available references to cost articles and cost material published for the most part
during the past month. Those references marked with an asterisk ( *) are
obtained from the Engineering Index Service. Other references are secured
from the industrial Arts Index, published by The H. W. Wilson Co., 950
University Ave., New York, N. Y., and also from periodicals received at
National Headquarters.
Arrangements have been made with the Engineering Societies Library to
furnish photostatic copies of any of the articles preceded by asterisk ( *).
The price of each print, up to 11 by 14 inches in size, is 25 cents plus postage. Orders should be sent direct to the Engineering Societies Library, 29
W. 39th St., New York, N. Y., and should include all details as to volume,
number, pages, etc. Photostatic copies of articles not marked with an
asterisk cannot be provided.
To secure a copy of any of the publications here referred to, order
direct from the publisher. Addresses of periodicals referred to will be
found at the end of the references listed.
ACCOUNTANCY
Thomas, R. C. L. The Organization of an Accountant's Office. The Incorporated Accountants' Journal. September, 1938, pp. 431 -5.
Problems of equipment, record system, procedures, staff organization
and staff pension schemes are included.
AUDI T I NG AND AUDI T O RS

Irish, Ronald A. Statistical Analysis as an Audit Weapon. The Australian
Accountant. July, 1938. pp. 454 -7.
Suggested statistical data which is available to the auditor and can make
his findings more significant.
BANKS AND BANKING
Schwoeffermann, B. J. Reports That Aid Banking Profits. The Burroughs Clearing House. September, 1938. pp. 7 -9 and 26 -9.
The first in a series of two articles which describes records that enable
a small bank to plan its investment program intelligently.
BRICK AND CLAY
*Paisly, J. R. You Cannot Operate Your Business Without Knowing Your
Costs. Brick and Clay Record. July, 1938, pp. 10 -2; August, pp. 17 -8.
Application of basic cost accounting principles to various problems in
clay manufacture.
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BUDGETS
Hadden, A. A. Job -Order Plants, Too, Can Budget. Factory Management & Maintenance. September, 1938. pp. 62 -3.
Budgeting in job -order plants does not differ in principle from budgeting in mass - production industries. The difference is in the method.
*Senior, H. Factors in Preparing Sales Budget.
August, 1938. pp. 315 -6 and 329.

Textile Manufacturer.

CONSTRUCTION
Hall, W. A. Building Construction Costs. The Australian Accountant.
July, 1938. pp. 422 -33.
System of costing for construction contracts; costs of contract totals;
use of units and standard costs symbols. Forms and records illustrated.
COST ACCOUNTING
Armstrong, C. M. Cost Accounting Fallacies That Tend to Accentuate
Fluctuations in Business. The Annalist. August 10, 1938. pp. 204 -5.
A criticism of cost accounting techniques and procedures.
Marple, R. P. Belief in Accounting "Fallacies" Rests on Ignorance of
Modern Cost Methods. The Annalist. September 14, 1938. p. 366.
A reply to the article of Mr. C. M. Armstrong, it points out failure to
consider modern practices with regard to predetermined and standard
burden rates and variable overhead costs.
COST AND FACTORY ACCOUNTING
Harrison, W. E. Problems Arising in Costing Installation. The Cost
Accountant. August, 1938. pp. 65 -73.
Procedures in costing installation; personnel, material, labor and expense control; budgetary control and standard costs; presentation of
results; comparative costing.
ENAMELING
*Willey, W. Enamel Shop Costs. Porcelain Enamel Institute Proceedings.
October 13 -15, 1937. pp. 22 -8.
Suggestions and examples or means of obtaining satisfactory shop costs.
INSURANCE
Kruchten, E. Q. Accounting for Life Insurance Policies. Journal of Accountancy. September, 1938. pp. 161 -70.
Accounting procedure for and treatment of cash - surrender or loan value,
prepaid premiums, dividends, loans and prepaid or accrued interest on
loans in the financial statements of the insured, and an analysis of hypothetical figures to determine the advisability of continuing, cancelling
or rewriting insurance in force because of excess cost resulting from
borrowing on the policies.
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ELIMINATES ALL
NEEDLESS COSTLY MOTIONS
Users of fa nfol d m a c h i n e s a r e a m a z ed a t
th e si m pl e, autom at ic acti on of t h is r ema rka bl e n ew Bur r oug h s F a n fol d M a ch i n e.
T h e y r e a l i z e t h a t i t c a n n ot wa s t e c os t l y
tim e —t ha t it does n ot waste physical effor t.
Se e for your s e l f h ow i t wi l l e n a bl e you r
oper a t or s t o sust a i n h i gh -speed pr oduct i on
wi t h m u c h less effor t, t h e r e by lowering
your cost s of h a n d l i n g fa nfol d or con t i n u o u s f o r m s of a n y k i n d . Ca l l yo u r
Bu r r ou gh s offi c e for a de m on s t r a t i on .
B UR R O UG H S ADDING MAC H I N E COMP ANY
6 1 9 7 Second Bo u levard, Detr oit, Michigan

Carriage Opens
Automatically!
Forms are Released
Automatically!
Carriage Returns
Automatically!
Carbons Shift
Automatically!
Th e n — a s t h e o p e r a t o r r e m o v e s
t h e c o m p l e t e d s e t o f forms —

New Forms Lock in Place
Automatically!
Carnage Closes
Automatically!
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INVENTORY CONTROL

Inventory Control. Cost and Management. August, 1938. pp. 199 -202.
The importance of inventory control, particularly in conjunction with a
standard cost system.
MANAGEMENT
*Mogensen, A. H. Technical Proficiency in Foreman Training. American
Management Assn. Production Series No. 109. 1938. pp. 17 -28; discussion, pp. 28 -32.
Outline presented for training foremen and supervisors in work simplification, which is defined as application of theoretical concept of
micro - motion study, useful only to mass production plants.
OVERHEAD
MacLeod, R. R. Controlled Maintenance Costs. Engineering News - Record.
July 28, 1938. pp. 32 -40.
PRICING AND PRICE FIXING
Backman, Jules. Cost of Production as a Basis for Price Fixing. Journal
of Accountancy. September, 1938. pp. 143 -53.
The theoretical and practical considerations underlying this concept are
analyzed from the viewpoint of the economist and the accountant.
See also Textiles.
PRODUCTION CONTROL
*Lytle, B. H. Forecasting and Production Planning. American Management Assn. Production Series No. 110. 1938. pp. 14 -20.
Production control methods applied to problems of changes in business
cycle; experience of Small Motor Division of Westinghouse Electric
& Mfg. Co., Lima, Ohio.
PUBLIC UTILIT IES
Squire, Walter L. The Organization of Property Record Department in a
Public Utility Company. Edison Electric Institute Bulletin. August,
1938, pp. 367 -8, 370 and 379.
The Byllesby Prize Paper for 1938.
RATIOS
Caldwell, Eugene. When Your Banker Begins to Ask Ticklish Questions.
American Business. August, 1938, pp. 9 -11, 41 -2; September, 1938, pp.
31 -2 and 48.
A group of thirty -two operating and financial ratios which are valuable
aids in checking. the pulse of business.
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Picked out of a long list
of superlative features
These are the most prominent features on this all- purpose National
Typewriting- Bookkeeping Machine:
• T h e stop ba r is insta ntly remova ble
. . . t h i s p e r m i t s t h e u se o f t h e m a c h i n e
on different jobs withou t lost time.
• The directly visible printing line speeds
u p posting a nd el imina tes errors.
• T h e m a c h in e i s a combina tion o f a n

a d di ng - su bt ra ct in g - a c cu mu l a t in g ma c h i n e a n d a t y p e wr i t e r . . . i t h a s a n 8 1 .
key flexible amount keyboa rd, a sta nda rd
42 -key typewriter keyboa rd, a n d u pwa r d
to six tota ls.

You'll find the flexibility and versa.
tility of this machine ideal for many
purposes. Ask the local National
representative for a demonstration.

/`
D/AlY/Y
//T-/`O/ N , O H I O

Cash Registers
Posting Machines
Postage Meter Machines

Typewriting- Bookkeeping Machines
Check - Writing and Signing Machines
•
Accounting Machine Desks

Bank- Bookkeeping Machines
Analysis Machined
•
Correct Posture Chairs
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RETAIL TRADE
Butz, Ralph H. Simple Record System. The Office. September, 1938.
pp. 10 -11, and 68.
A simple and comprehensive record system for a small retail stationery
business through the use of a form which records daily transactions and
gives a complete picture of the business.
STATEMENTS—FINANCIAL
Woodbridge, Frederick W. An Analysis of Debt - Paying Ability. Southern
California Business Review. Summer Issue, 1938. 8 pp.
STORES SYSTEMS AND STOCK CONTROL
See Public Utilities and Railroads.
TAXATION
Williford, J. O. Changes in Federal Taxation Under the Revenue Act of
1938. Dun's Review. September, 1938. pp. 2430.
A comparison of changes accomplished by the Revenue Act of 1938
with the recommendations made by the American Institute of Accountant's Committee on Federal Taxation.
TEXTILES
*Aspden, C. S. Weaving Costs in Fancy Cottons and Rayons. Textile
Manufacturer. July, 1938. p. 272.
Method of quoting cloth prices on basis of weavings has become less
accurate, and suggestion is made for new method based on actual production and costs.
WAGES, SALARIES AND FEES
Finney, Burnham. An Incentive Plan All Can Understand. American
Machinist. September 7, 1938. pp. 7% -8.
A wage incentive plan which has worked successfully over a period of
years at the plant of Brown & Sharpe Mfg. Co., Providence, R. I.;
forms illustrated.
Scribner, C. F. Cost Reduction in the Plating Department. Metal Industry. August, 1938. pp. 370 -1.
Results of a practical plan of wage incentives.
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ADDRESSES OF PUBLICATIONS LISTED
American Business, 4660 Ravenswood Ave., Chicago, Ill. (25Q)
American Machinist, 330 W. 42nd St., New York, N. Y. (254)
American Management Assn., 330 W. 42nd St., New York, N. Y. (No. 109,
$1.00; No. 110, 500)
Annalist (The), New York Times Co., Times Sq., New York, N. Y. (20¢)
Australian Accountant (The), 314 Collins St., Melbourne, Australia.
Brick and Clay Record, 59 E. Van Buren St., Chicago, Ill. (50¢)
Burroughs Clearing House (The), 1 Park Ave., New York, N. Y. (no
charge)
Cost Accountant (The), 23 Queen Sq., London, W. C. 1, England.
Cost and Management, 50 Harbour St., Toronto, Ont., Canada. (50¢)
Dun's Review, 290 Broadway, N. Y. (35¢)
Edison Electrical Institute Bulletin, 420 Lexington Ave., New York, N. Y.
(25¢)
Engineering News - Record, 330 W. 42nd St., New York, N. Y. (25¢)
Factory Management & Maintenance, 330 W. 42nd St., New York, N. Y.
(350)
Incorporated Accountants' Journal, Accountants' Hall, Victoria Embankment, London, W. C. 2, England.
Journal of Accountancy (The), 13 E. 41st St., New York, N. Y. (35¢)
Metal Industry, 116 John St., New York, N. Y. (200)
Office (The), 377 Broadway, New York, N. Y. ($1.50 per year)
Porcelain Enamel Institute, 612 N. Michigan Ave., Chicago, Ill. ($2.00)
Southern California Business Review, University of Southern California,
University Park, Los Angeles, Calif.
Textile Manufacturer, Manchester, England.
NOTE: The prices given above, unless otherwise indicated, are for single
issues only. When the annual subscription rate appears, the price of single
issues is not listed. Where no price is given, the rate may be obtained by
writing direct to the address listed. No attempt is made to price foreign
publications because of fluctuating rates of exchange.
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Applications for Membership
The Executive Committee has ruled that the names and addresses of all applicants
for membership in the Association shall be published in the Bulletins for two weeks
in advance of the date on which they are sent to the Director in charge of Membership for approval. The following applications will be forwarded to the Director two
weeks from the date of this Bulletin. Comments in regard to these applications which
are received from members of the Association during this two weeks' period will be
attached to the application before they are forwarded to the Director in charge.

Albany
Lawrence G. Peterson, 233 Seward Place, Schenectady, N. Y.
Baltimore
Harry C. Quast, 4114 Hamilton Ave., Baltimore, Md.
Binghamton
Michael Kirch, 11 Matthews St., Binghamton, N. Y.
Boston
Cecil L. Burrill, Harvard University, Soldiers Field, Boston, Mass.
Thomas H. Carroll, Harvard University, 221 Morgan Hall, Soldiers
Field, Boston, Mass. (Transfer from Junior to Full Membership.)
Edwin H. Davenport, 111 Park Drive, Boston, Mass.
Albert G. Gustafson, 295 Elmwood Ave., Wollaston, Mass.
Kenneth W. Lamprey, United Farmers Coop. Creamery Ass'n., Inc.,
86 Cambridge St., Charlestown, Mass.
Bridgeport
Louis B. Fink, 829 Myrtle Ave., Bridgeport, Conn.
Donald G. Robbins, Jr., 270 Colony St., Fairfield, Conn.
Buffalo
Ernst A. Brucker, 330 Victoria Blvd., Kenmore, N. Y.
Geo. W. Contant, 1120 Marine Trust Bldg., Buffalo, N. Y.
Eric R. Eley, Davis Press, 501 Washington St., Buffalo, N. Y.
Robert C. Fulton, F. N. Burt Co., Inc., 514 Seneca St., Buffalo, N. Y.
William May, Phoenix Brewery Corp., 300 Emslie St., Buffalo, N. Y.
Nelson S. Teeple, American Sales Book Co., Inc., 3000 Highland Ave.,
Niagara Falls, N. Y. (Company Membership Transferred from
W. S. Orchison.)
Sherwin J. Thorne, Buffalo Industrial Bank, 525 Washington St.,
Buffalo, N. Y.
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Chicago
Howard S. Feige, Bear Brand Hosiery Co., 538 S. Wells St., Chicago, Ill.
Erling J.Hockstad, 1837 N. Rutherford Ave., Chicago, Ill.
M. Roy Kritser, Lafayette Steel Corp., 4146 So. Karlov Ave., Chicago, Ill.
W. H. Kromling, Jr.,The Dole Valve Co., 1901 -41 W. Carroll Ave.,
Chicago, Ill.
Edward A. Ravenscroft, Abbott Laboratories, North Chicago, Ill.
Cincinnati
Louis O. Kiehborth, 6102 Belle -air Place, Cincinnati, Ohio.
William N. Longacre, 5743 Marmion Lane, Cincinnati, Ohio.
Cleveland
Jack J. Bricker, Intl. Business Machines Corp.; 2045 Euclid Ave.,
Cleveland, Ohio.
Columbus
Sam Ostroff, Moores & Ross, 165 No. Washington Ave., Columbus,
Ohio.
Dayton
Albert H. Ellinger, 3422 E. Fifth St., Dayton, Ohio. (Transfer from
Junior to Full Membership.)
Glendon O. Fox, Crowell Publishing Co., 28 E. Helena St., Dayton,
Ohio.
Myron S. Kern, The Dayton Rubber Mfg. Co., 2342 Riverview Ave.,
W., Dayton, Ohio. (Company Transfer from H. K. Dexter.)
Fred G. Prinz, 175 Allen St., Dayton, Ohio.
Detroit
Archie R. Galbraith, 56 Dwight St., Pontiac, Mich.
J. W. McEachren, Ernst & Ernst, 2000 Buhl Bldg., Detroit, Mich.
(Company Transfer from George W. Schwarz.)
Lawrence V. Messersmith, 27 Wellesley Dr., Pleasant Ridge, Mich.
Harrisburg
Merle E. Guise, Strohemann Bros. Co., On Curtin at Seventh St..,
Harrisburg, Pa.
Lester J. Sutton, 2707 Walnut St., Camp Hill, Pa.
Hartford
Francis L. Ashworth, The Peck, Stow & Wilcox Co., 217 Center St.,
Southington, Conn.
Francis L. Dabney, Landers, Frary & Clark, New Britain, Conn.
. (Company Transfer from J. Harold Johnson.)
Alexis P. Scott, Consolidated Motor Lines, Inc., Hartford, Conn.
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Houston
Selden K. Williams, 710 Bankers Mortgage Bldg., Houston, Texas.
Kansas City
James R. Abercrombie, The Gas Service Co., 700 Scarritt Bldg.,
Kansas City, Mo.
Alonzo P. Kent, Commerce Clearing House, Inc., 512 R. A. Long
Bldg., Kansas City, Mo.
Johnson R. Lagle, 5507 Crestwood, Kansas City, Mo.
Louisville
John Bannon, Pharma Craft Corp., Columbia Bldg., Louisville, Ky.
Milwaukee
Albert H. Yahnke, Milprint, Inc., 431 W. Florida St., Milwaukee, Wis.
(Company Membership Transferred from Harold E. Bluemling.)
Newark
H. Gordon Kimball, Burroughs Adding Machine Co., 92 Washington
St., Newark, N. J.
New Haven
Leonard W. Cole, The Howard Co., P. O. Box 1880, New Haven, Conn.
(Transfer from Junior to Full Membership.)
Joseph F. Yates, Peter Paul Mech. Service, 42 Church St., New
Haven, Conn.
New York
H. E. Kegelman, 203 North Vivyen St., Bergenfield, N. J.
Henry E. Rauch, The American Thread Co., 260 West Broadway, New
York, N. Y. (Company Membership Transferred from A. L.
Zimmerman.)
Lawrence J. Ruggiero, Fairbanks, Morse & Co., 160 Varick St., New
York, N. Y.
Philadelphia
A. B. Day, 2nd, 1619 Sparks St., Philadelphia, Pa.
Warren Y. Francis, 54 Fifth Ave., Collegeville, Pa.
Charles E. Herr, R. F. D. 2, Conestoga, Pa. (Transfer from Junior to
Full Membership.)
James W. McKnight, Felt & Tarrant Mfg. Co., 821 City Centre Bldg.,
Philadelphia, Pa.
Paul C. Smith, Highland Ave., North Wales, Pa. (Transfer from
Junior to Full Membership.)
James H. Taylor, Keebler Weyl Baking Co., G St. & Hunting Park
Ave., Philadelphia, Pa.
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Pittsburgh
Clyde N. Gillespie, Firth Sterling Steel Co., McKeesport, Pa.
Ernest W. Liedtke, Firth Sterling Steel Co., McKeesport, Pa.
Rochester
James R. Bradburn, Eastman Kodak Co., Kodak Park Works, Rochester, N. Y.
John C. Cobourn, 12 Strathallan Park, Rochester, N. Y.
Edmond S. Spencer, 3881 Elmwood Ave., Rochester, N. Y.
San Francisco
Arch K. Ansty, Addressograph Co., 45 Second St., San Francisco,
Calif. (Company Membership Transferred from Neal S. Dunlap.)
A. B. Lanning, Ditto Sales & Service, 9 Monadnock Bldg., San Francisco, Calif. (Company Membership Transferred from Malcolm
Reed.)
Toledo
Alton L. Brown, Shaw Walker, 124 Superior St., Toledo, Ohio.
John W. Ebert, 636 Waybridge Rd., Toledo, Ohio.
Youngstown
John Beale, 4011 Euclid Pl., Youngstown, Ohio.
Bert H. Dudley, 5,515 Southern Blvd., Youngstown, Ohio.
D. E. Percival, The General Fireproofing Co., Youngstown, Ohio.
Albert F. Turrell, Warren Tool Corp., Griswold St., Ext., Warren,
Ohio.
John Weber, Jr., Mullins Mfg. Corp., 605 South Ellsworth Ave., Salem,
Ohio.
Harold E. West, Mullins Mfg. Corp., 605 South Ellsworth Ave., Salem,
Ohio.
Outside Chapter Territory
Randolph A. Burgoyne, Broken Hill Associated Smelters Pty., Ltd.,
Port Pirie, So. Australia.
I. M. Daroy, Benguet Exploration Inc., P. O. Box 131, Baguio, Philippine Islands.
Clarence I. Drayton, Jr., 1015 Elm St., Manchester, N. H.
Albert Josephs, 94 Hassall St., Parramatta, Sydney, Australia.
Charles E. Rawlinson, Price, Waterhouse & Co., 1410 American Bank
Bldg., Portland, Oregon.
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Illu stra tion abo ve s how s the
Mo nr oe Adding - Calculator,
f l e xi b l e
Model
m a ch in e f or th e g en er a l ru n
o f f i g u r i n g w o r k . Sp e e d ,
sim pli cit y, quietness ha ve
m a d e i t a f a vo r '
ith
e xecutives and opepe rat or s.

MA-6.A

FIGURES,t he most vit al det ail in

t he r unning o f ever y business, must
be kept co ming alo ng wit ho ut inter rupt ion. Monroe machines facilitate
t he ha ndling o f ever y kind and t ur n
them out quickly, accur at ely, econo mic a lly. T ha t ' s be c a u s e M o nr o e
"Velvet To uch" keybo ard act io n, absence of complicat ed controls, a n d
ease cut down t he stress and strain of
operation and workers are able to produce volumes of figures hour aft er
hour, all day long.
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AtCULATO
AOOING - CAtCUTATORS
tISTING MACHINES
BOOKKEEPING MACHINES
CHECK WRITERS
CHECK SIGNEflS

CALCUTATN
I BMACHINECOMPANY,INC.

There are m ore than 15 0 Monroe ow ned br a nc h offi c es loc at ed i n
al l pr in c i pa l c ities , as s uring th e
Mo n ro e us e r d epe nda ble service.

